
                                   Javier José Walker Rodríguez

Av. Costanera, versalles Ciudad de Panamá - Panamá
Jwalker426@hotmail.com +507 61468398
Work status: Valid.

Marketing, Advertising & Sales Manager / Ecommerce Manager
Offering 17 Years of Experience in marketing, advertising, Retail and Ecommerce.

Specialist in marketing and advertising. high knowledge about brand construction and marketing retail. great skills in customer service and digital marketing. Oriented to analysis and results. Specialties: develop advertising and marketing campaigns, advertising and research agency management, expert in pop material, digital marketing campaign

CORE COMPETENCIES
	· Marketing pop suppliers Negotiator
· Sales, trade marketing
· Creative Thinking
· Conflict resolution
	· Advertising management
· Strategic Thinking
· Honesty and Integrity
· Self-Confidence
	· Excellent Interpersonal Relationships
· Teamwork
· Initiative and Risk Taking
· Creative.

	
	
	





PROFESSIONAL EXPERIENCE (resume)

Marketing Manager / Ecommerce Manager, September 2015- current
Lumicentro S.A / Light solution, Ciudad de Panamá, Panamá
Retailer of  lighting & ceiling fans.

Responsible for managing the marketing budget to the company, leadership, Develop the marketing and promotions activities, create the brand campaign, to generate promotion to increase the sale. 
Review and analysis of competition and develop digital strategy

Achievements:
· Increase the sales in 15% vs. 2015 with promotions activities
· Develop the new image about sales campaign the low segment (LUMIAHORRO)
· Develop the trade marketing plan to the principal retailers in the world
· Construction the customer platform
· Develop and construction the new digital platform ( Digital platform and Ecomerce platform B2B, B2C)


Account Director, January 2011- july 2015
Creativos 360 C.A., Porlamar, Venezuela
BTL, trade marketing and promotion agency.

Responsable to create and develop promotional activities and events to the clients. Generate strategies to help Achieve the objectives. Create excellent relationship with the clients and suppliers. To lead the team about 30 employees
Achievements:
· Developed strong relationships with clients and suplliers, creating a cohesive and productive team.
· Manage and implement the promotional activities in the region to the Pernod Ricard Brands (off trade)
· Manage clients as in MOVISTAR (trade marketing and events) , DELMONTE (trade marketing), SIGO retail and others.
· Develop the annual sale convention to MOVISTAR Venezuela (500 participants)
· Manage the merchandising program to DELMONTE over 3 years consecutives with 130 employees.

Marketing Manager, March 2007- December 2010
SIGO, S.A. Porlamar, Venezuela
Retailer of food, liquors, home and others

Manage all the promotional and marketing activities, to edit the SIGO magazine, to lead the creative and designer team. Generate excellent relationship with the suppliers to develop promotional activities. Manage the annual marketing budget. Participate in the opening of new stores.
Achievements:
· Create the CRM Program (750.000 active customer)
· Position the magazine SIGO as magazine number 1 in flights to Porlamar
· Create the promotional platform in which all the suppliers support the marketing budgets
· To lead the category management department.






Account Director, March 2004- February 2007
Proa Comunicaciones integradas. Caracas, Venezuela
 Btl, trade marketing and promotion agency

Manage all the promotional and marketing plan, About Chivas regal Whisky, Something Special Whisky, Ballantines Whisky, Vodka Wyborowa and others. To lead and applicate the Concept “THE CHIVAS LIFE” (on & off trade), to lead and applicate the concept “ COMUNIDAD INCONFUNDIBLE” (Off trade). To develop and implement Rewards programs “ THE CHIVAS PROGRAM” AND “SS PROGRAM”  in Venezuela (the most popular rewards programs about liquors in Venezuela) 

Achievements:
· Create and develop and implement the rewards Program (Chivas program / SS Program)
· Create, develop and implement the brands concepts “THE CHIVAS LIFE” / “COMUNIDAD INCONFUNDIBLE” 
· To develop the promotional season plan about the brands (on / off trade).



Account executive – Account manager, March 2000- January 2004
Evenpro. Caracas, Venezuela
 Liquors (Diageo Venezuela)

Manage all the Creative,  promotional and marketing plan, About The Diageo Portfolio ( Gordons Gin, Smirnoff vodka, Tequila cuervo, J&B Whisky, Taqueray Gin, Malibú Rum, Baileys, Chadon) in the on and off trade. Manage and implement all the sponsor plan about this brands (concert, events, cultural events, Thematic Party, etc). Administrate the promotional brand budget.

Achievements:
· Create and implement the sponsor plan about Caracas pop festival (5 days of concerts, each day One sponsor brand)
· Develop and implement “The fiesta Kit”, this program was used about 2 consecutives years thanks the success obtained. (on trade)
· Introduce to Venezuela Smirnoff Vodka (on & off trade)
· Introduce to Venezuela Chandon Sparkling
· Develop an d implement the thematic party “Just be”.








EDUCATION & TRAINING
Ecommerce day, Grupo Cerca, ciudad de Panamá – Panamá – 2018
Ecommerce day, Grupo Cerca, ciudad de Panamá – Panamá – 2017
Management skills program, Prodege / empodearte – Ciudad de Panamá – Panamá – 2015 to 2016.
Diplomate in sales and marketing, URBE. Maracaibo – Venezuela. 2014
 Diplomate in directive skills, Universidad Metropolitana. Caracas – Venezuela. 2008 – 2009
BUILDING DIAGEO TALENT, Diageo, Caracas – Venezuela, 2002
Senior university technician in administration–marketing. IUT Federico Rivero Palacio Caracas. Vzla. 1995-98 

